..';ﬁ_.ﬁ:_;._ '_.Sl‘.. L

THE TIMES OF INDIA

Several businesses in India are recession-proof

Economic slowdown. Business worries. None of that was visible in the TIE
Entrepreneurship Summit in Bangalore that started on Tuesday. If was anything
visible in abundance, it was a sense of optimism about India’s ability to create a
whole new world through entrepreneurship

Debojyoti Ghosh & Swati Anand | TNN
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Moorthy Uppaluri, GM in Microsoft India, Sheila Gulati, GM in Microsoft Corp, Ashok Kumar Manoli,
Karnataka IT secretary, and Suren G Dutia, CEO of TiE Global, launch Microsoft BizSpark. The
BizSpark programme will provide Indian startups with software, support and visibility during their first
three years, with no upfront costs. The technologies provided include a host of Microsoft products,
including design tools, server software, Windows, Office and hosting servers. Microsoft has also put
together a set of network partners — including TiE, National Entrepreneurship Network (NEN),
Nasscom, and some venture capitalists — to facilitate access to technology and provide guidance,
mentorship and resources. BizSpark is available to all startups engaged in the development of
software-based product or service and who have been in business for less than three years.

Sanjay Mehta, CEO of MAIA Intelligence, a Mumbai-based, 40-people company that’s into

business analytics, said BizSpark would enable him to save about Rs 20-25 lakh. Microsoft

also gives a lot of support. But don’t think this is charity. Microsoft, Mehta says, will make

its money when MAIA’s customers — to implement their solution — buy Microsoft products
like Windows server, SQL server, Sharepoint Portal, Biztalk Adapter and Exchange
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Scott Cook, founder of Intuit Inc, talked about how Intuit had sold its Rohini Nilekani, founder of
accounting software at double the price of competing products with half Arghyam, with Al Fernandes,
their features. “Within one month of launch we had twice the marketshare of executive director of Myrada and
the leader till then. Our simpler software appealed to small family owned Eric Savage, MD of Unitus Capital,

businesses, people whe did not know accounting,” he said. His message: See  ata session on how microfinance
your customers first hand, and find and seize opportunities that others miss  isempowering entrepreneurs



